


SABI RIDE

Where are you going

to today?

© ©0 O

New Ride

Order
Dispatch

Trip
History

What We Do

At Sabi Ride, we connect our drivers with
passengers and make them feel comfortable

and safe during rides.

Location - Offer Price - Driver Accept =

Arrive




THE PROBLEM

Challenges Faced Solution




rlda |I2 inDrive ;fgfjr
Competitors Overview
Price irregularities .

ban without investigation.

riders, relatively expensive.

Poor User interface/Experience.

Current Key Players

We are fixing price fluctuation with riders
riders being able to offer up prices.
Stringent investigation on report concerning
drivers/ affordable ride fare.

Good User experience for riders and

passengers.

Clean User interface design and good

development technology.



BUSINESS MODEL

Revenue Streams




Future revenue

Data Monetization Integrated Social Networking

o

Drone Delivery/Sabi Business Al Integration
'F;%'

In-Ride Promotions




Market Size Outlook (usp Million )

2017 2018 19 2021 2022 2023 2024 2025 2026

2017 : USD 39,084.62

1i1112.43%  il12.86% (1 accemann I IMarket

Year-over-Year CAGR 2022-2027 Growth Momentum
growth rate of 2023 2022 2027

growth

source;statista.com


https://statista.com

¢ Seed Funding

Sasl Rioe

SEED FUNDING

SABI

e Strategic Partnership 0

7\
¢ Investors zz&
N 7

Use of funds and investment

e  Server hosting.

e Domain purchase.

e Sponsorships and Ads. Car stickers, social media, physical agents
e Application upload to stores. App store, play store.

e Payoff/Salary for selected team members.




INSPIRING THE FUTURE

Timeline(2024)
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